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Incoming Regulations Aim  
to Make Bidding Wars More Transparent  

 

Edited by Christopher Cooper 
 
MARKHAM– Across Ontario, “bidding wars” have become an increasingly  
common experience for real estate buyers – especially those in competitive    
markets like Greater Toronto. 
 
Set to take effect on July 1, 2015, a set of key changes to the Real Estate and 
Business Brokers Act, 2002 (REBBA) will aim to increase the transparency 
of the process – by requiring additional paperwork to be completed by       
brokerages representing both the buyer and seller. 
 
Originally granted royal assent in 2013, “Bill 55: The Stronger Protection for 
Ontario Consumers Act” includes amendments to REBBA that, when put into 
effect, will require the seller’s brokerage to retain “copies of all written      
offers.” 
 
The Act also states that if a consumer has submitted a written offer on a  
property, that consumer is entitled to request to view, via a “registrar,” the 
total number of other written offers submitted for the same listing. 
 
The responsibility of enforcing the act will lie with the Real Estate Council  
of Ontario (RECO). To assist brokerages with preparing for the rollout, the 
Council recently issued a helpful fact sheet outlining the Act’s key           
stipulations and procedures. Here are a few of the key quotes from the    
document: 
 
 “The brokerage [representing the seller] must keep a copy of all written    

offers that it receives, or an equivalent summary document for each offer, 
for at least one year from the day it is received.” 

 
 “For unsuccessful offers, the brokerage [representing the seller] may   

retain a summary document instead of retaining the offer in its             
entirety.” (The fact sheet also contains the details which must be included 
on each summary document.) 

 “All offers must be made in writing […] Written offers must be signed to 
be valid.” 

 
 “RECO will only disclose the number of written offers received to the    

person who requested it. RECO will not release any detail regarding the 
offers, or identify the people who made the offers.” 

 
RECO will be responsible for confirming the number of offers on a property.   
It will involve contacting the listing brokerage directly to make a request for  
the documentation – with which the brokerage must always comply. 
 
The Ontario Real Estate Association (OREA) has also gotten involved with      
preparing for the rollout, by providing an “Offer Summary Document”  
(Form 801). For offer summary documents as well as offers themselves,      
brokerages will always have an option to store the documents either            
electronically or in print. 
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Luxurious Red Maple Corner Unit Condominium 
Immaculate 2 bedroom, 2 bathroom, 2 parking condominium unit with an 
unobstructed view. Hardwood floors, custom window coverings, custom 
organizer in laundry. Granite counter top, stainless steel kitchen appliances 
and modern kitchen with breakfast area. Building facilities include: Indoor 
pool, sauna, exercise room, rooftop deck/garden, outdoor BBQ, tennis 
court and walking distance to shops, YRT transit/GO station, 24 hours 
security and underground visitor parking.  
 

Call or E-mail for more details! 
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Gorgeous Lakeshore Property in Stouffville 
Luxury Resort style residence. Designer’s Custom Built, Brand new. 
3 storey plus professionally finished basement. 100 x 105 ft lot. 5000+ sq ft 
living area. 6 Bedrooms, 7 Bathrooms, 4 Fireplaces, 4 cars    Garage, 4        
Balconies, 180 Degrees Panoramic Waterfront View. Deeded Lake Rights. Top 
of the Lines Appliances, Hardwood Floor, Natural Stone. Elegance and Luxury 
pervades from Top to Bottom of this Homes.15 mins. drive to Markham and 
Richmond Hill. 
 
Call or E-mail for more details! $1,990,000 $379,000 

 

PHOTO CAPTION: Mr. and Mrs. So (bottom row; fourth and third from left) pose with the attendees of the retirement dinner honouring    
Mr. So’s real estate career  

Wishing a Happy Retirement to Ken So 
Long-time Living Realty agent honoured for more than 30 years of service 
 
June turned out to be a bittersweet month for Living Realty’s Woodbine Branch, as we bid farewell to sales   
representative Ken So, who decided to embark on his retirement after more than 30 years of service to the     
brokerage. 
 
Mr. So’s prolific real estate career was honoured at a celebratory dinner held on June 4, and attended by many    
of his colleagues. Well-wishers at the event included current  Woodbine Branch Manager David Wong, retired 
Branch Manager Francis Pun, and      brokerage-wide top producers Bonnie and Daniel Wan. 
 
“A winner of Living Realty’s Sales Achievement Award as recently as 2012, Ken provided a strong example of 
sales excellence throughout his entire career,” David Wong said following the event. “While we will miss having 
him as part of the team, we are grateful for his contributions and wish him all the best in retirement.” 
 
Long regarded as one of the branch’s most highly respected and well-liked agents, Mr. So has been a valued 
member of the Living sales team since the brokerage’s very first years doing business in the GTA. 
 
“Even though 30 years have gone by, I still remember [Broker of Record] Mr. Stephen Wong correcting our 
Chinese advertisements - which we had to write every week, at that time - and teaching us the effective way to   
go out prospecting,” said Mr. So. “I really enjoyed all of my time as an agent with Living Realty,” he added, 
“And the challenges that came with it.” 
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*Not intended to solicit Buyers or Sellers under contract with a Brokerage 


